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to Professionalize. By Gar Raines. 
Jul/12. 


YOU CAN EARN EXTRA PROFIT 


$$$$ WITH 


REDITIXT 
TAX FORMS 


Be a ‘‘PARTNER IN 
PROFIT’’...here’s how: 


THESE REDIFIXT TAX 
FORMS NOW IN STOCK 
Forms to fit all ipeeenie, 
accounting mac nes and 
computer printers. 

W-2—All 
individual state and 
mun require- 
ments, and 2-wide, 
3-part W-2 Forms. 


W-2,a 
with 


1099—For br lyn Baga 
Every business customer of yours other than 
is a prospect for tax forms! It's | 1987- Nominees information 
Return 


easy to be the HEADQUARTERS 
FOR TAX FORMS in your area, and 


easy to cash in on a waiting market. | 941a—For quarterly 


CONSOLIDATED makes a REDIFIXT of taxa 
form for every 


TAX FORM to comply with the spe- 
cific requirements of every state and 


reporting 
ble wages (a 
f State) 


municipality. Each tax form is top | Also W-4, 3435 and others. 


quality... and available either in 
continuous form or 5-on-a-strip. 


Matching window envelopes 
for W-2 and 1099 Forms. 


FREE write today for your TAX FORMS KIT 67. A handy refer- 
ence chart showing the specific forms required by individual states; 
a list of all REDIFIXT Tax Forms complete with price data; and actual 
samples of the SPECIAL W-2 FOR YOUR STATE; the ALL PURPOSE 


W-2 form, FORM 1099 and others! 
WRITE TO 


CONSOLIDATED 


D 

Design of Mark-Sense Tab Cards. 
By Joseph L. Kish. Jul/16. . . . De- 
signing Forms for Data Processing. 
By Ray Marien. May/34. . . . Design- 
ing Forms for Window Envelopes. 
By Joseph L. Kish. Aug/16. . . . Don’t 
Bind Snap Sets, Put Them in Hold- 
ers. By Art Woodward. Feb/45. .. . 
Don’t Neglect Details in Forms Speci- 
fication. By Ray Marien. Mar/20.... 
Don’t Whistle Past Cemeteries; Go 
Right in and Get an Order. Feb/37. 

. Double-Stub Invoice Works in 

Accounting Machine. Jun/43. . . 
DRUPA Report. Aug/36. . . . Dual 
Tab Cards: Their. Use and Design. 
By Joseph L. Kish. Jun/48. 


E 


Education a Vital Need for Dealer 
and Salesman. By Belden Menkus. 
Oct/30. . . . Eliminating Data from 
Unit Sets. By Joseph L. Kish. Oct/36. 
. . . Elrod Snap Sets Popular with 
Cleaners. Oct/47. . . . Enter Your 
Most Effective Form in 1967 Form- 


Continued on page 44 
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WRITE FOR PRICE LIST: 


“FASTEST GROWING NAME IN BUSINESS FORMS" 


BUSINESS SYSTEMS 


17 John Street—Dept. BFR 
New York, N.Y. 10038 


Box 483—Dept. BFR 
Luray, Va. 22835 
(Shipping points at Durham, N.C., Luray, Va. and Jamesburg, N.J.) 


Check No. 33 on Reader Service Card. 


CH DRUMMOND 
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P.O. Box 2421, JACKSONVILLE, FLORIDA 32203 
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Check No. 34 on Reader Service Card. 
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1967 INDEX 


Continued from page 43 


of-the-Year Contest. Jan/13. .. . En- 
velopes and Envelope-Forms Can 
Seal New Orders for Dealers. Aug/14. 


F 

Finding and Keeping Salesmen Dis- 
cussed in New Series. By Dr. M. M. 
Kostick. Aug/28. . . . Form-Envelope 
Set Keeps Track of Furniture. Oct 
46. . . . Forms Design Check List. 
July/42. . . . Forms for Scanners—A 
Great New Market. Jan/14. ‘ 
Forms Industry Leaders to Select 
Best Entries. Feb/13. . . . Forms May 
Get the Order But Service Keeps the 
Business. By Bernard M. Rothman. 
Apr/34. . . . Forms Men View’ New 
Processes through Rose-Colored Glass- 
es. Jun/21. . . . Forms Production 
Equipment Roundup... . Dec/12.... 
Forms-Related Exhibits Include Time, 
Work Savers. Oct/40. 


G 

A ‘Get-Acquainted Guide’ to Mem- 
bers of NBFA. Sept/32. .. . A Glos- 
sary of One-Time Carbon Terms. 
May/16. . . . Going, Going—Almost 
Gone, $500 Prize May Be Yours. Apr 


12. . . . Goodbye, Snap Sets; Hello 
Automation. Jan/44. 


H 

Hard-Digging Letters Strike Pay 
Dirt. By Digger Dugan. Aug/38. ... 
He Said it Could be Done, and by 
Golly He Did It! By A Former Buyer. 
Oct/38. . . . Here’s the Answer to 
‘What’s in It for Me?’. By Bernard M. 
Rothman. Jun/46. . . . High-Riding 
Dealers Due for a Fall? By Al Ander- 
son. Mar/48. . . . Hot Wax Spot Car- 
bon in One-Write Forms. By R. Her- 
bert Sinek. Nov/14. . . . How a Form 
Replaced a Booklet. By W. R. Harris. 
Jan/49. . . . How Do Salesmen Be- 
come Professional? Readers Suggest 
Some Requirements. By Gar Raines. 
Aug/12. . . . How to Explore and 
Clarify the Sales Applicant’s History. 
By M. Martin Kostick. Nov/27.... 
How to Find and Attract Forms Sales 
Applicants. By Martin Kostick. Sept/ 
24. . . . How to Interview Sales Ap- 
plicants. My M. Martin Kostick. Oct/ 
42... . How You Can Bid on Govern- 
ment Forms. By Daniel H. Campbell. 
Jan/20. .. . The Hows and the Whys 
of Inventory, Storage, Distribution. 
By Ray Marien. Jul/32. 


GOLDEN BUSINESS FORMS 


NO price INCREASE 


moO —-7a Vv 


mupmamnonZ— 


efe} Be) 3) BUSINESS FORMS, Inc. 


GOLDEN CITY, MISSOURI 64748 


Check No. 35 on Reader Service Card. 
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Our 1964 Prices 


The Imitation Leather Boo-Boo. By 
Belden Menkus. Jun/38. . . . Imprint- 
ing and Numbering Snap Sets. By A. 
Saraceni. Sept/23. Interchem 
Got Its Start in a Sea of Purple Ink. 
May/30. . . . Is $20 Million Good? 
By Art Woodward. Apr/14. 


J 

The Job-Grabber. By a Former Buy- 
er. Jul/38. . . . The Job Jumper. By 
a Former Buyer. Mar/34. 


K 


Knock on Any Door and Sell Register 
Systems. Apr/19. . . . Krauth and 
Benninghofen, Those Register People. 
Apr/20. 


L 


Leaves from a Promoter’s Notebook. 
By Digger Dugan. Mar/21... . Linear 
Feet of Paper in Register Rolls on 
Standard 3” I.D. Cores. Jan/37... . 
Local Boy Makes Good—lIf! By Bel- 
den Menkus. Feb/33. 


M 


Machine Accounting: the Equip- 
ment. Mar/15. .. . Machine Account- 
ing: the Forms. Mar/14. . . . Madison 


How to make almost $50. 
in less than 5 minutes. 


Still in Effect 
Guaranteed DELIVERY 
in 10 Days on 
Either 4%” or 8%” STUBS 
If You Furnish 
Camera-Ready Copy. 
Write for Price List 


and Samples 


No fooling. NBS now packages 
Pegboard Systems you can sell 
“off the shelf” in minutes. And 
what a time saver for you. You 
don’t have to install the system 
or make time-consuming call 
backs. Your customer starts the 
system immediately from pre- 
packed instructions and repeat 
business is virtually automatic. 
There are three systems you can 
offer: 

ACCOUNTS RECEIVABLE — Your 
customer writes the sales or cash- 
received journals—proves once— 
and all his bookkeeping is done. 

ACCOUNTS PAYABLE—Your cus- 
tomer writes the Invoice Register 
to journalize and post purchases 
to vendor's ledger. When due date 
comes, a single writing makes the 
check and vendor's stub, the ven- 
dor’s ledger and cash-book entries. 

PAYROLL/DISBURSEMENT — For 


payrolls, your customer writes the 
check and payroll stub — proves 
once—and all the payroll work is 
done. For disbursements, he 
writes the check—proves once— 
and all the bookkeeping is done. 
No checkstub-writing, no cash- 
book posting, no envelope ad- 
dressing. 

All systems have NCR paper 
throughout, all are expandable for 
any requirements. Each is pack- 
aged to sell for less than $95. 
with dealer discounts up to 45%! 
Write for the FREE sales aid that 
demonstrates each system: the 
sensational NBS 
MINIFOLDER. 2 


NATIONAL BUSINESS SYSTEMS ASSOCIATION, Inc. 
122 West 27th Street, New York, New York 10001 


Check No. 36 on Reader Service Card. 





Avenue Comes to Main Street. By 
Belden Menkus. Apr/32. . . . The 
Makers and the Market: A Status Re- 
port from the Field. Sept/12. . .-. 
Mechanical Inventory and Proper 
Storage. By Ray Marien. Aug/22.... 
Meet Bill Brady, New NBFA Presi- 
dent. Oct/16. . . .. Minimize the Oper- 
ator, Maximize the Machine. By Jo- 
seph L. Kish. Apr/36. . . . More Point- 
ers in Designing Forms. By Ray Mar- 
ien. Feb/20. . . . More Pointers on 
Forms for Data Processing. By Ray 
Marien. Jun/28. . . . More Taxes, 
More Forms, More Potential. Feb/15. 
. . . Multi-Purpose Form Cuts Bank 
Paperwork.. July/21. 


NBFA Conventioneers to Focus 
Sights on Manufacturer-Dealer Rela- 
tions. Sept/28. . . . Needed: A Com- 
mon Business Forms Language. By 
Al Anderson. Nov/52. . . . The New 
Approach to New Accounts. By R. G. 
Dailey. Oct/28. . . . New Copy-Dupli- 
cator Prints Flat Forms. By Ray Mar- 
ien. Dec/??. . . . New Ennis Plant 
Serves Midwest Dealers. Apr/40.... 
New Plant, New Equipment, New 
People Create New Horizons for 
Cromwell Forms. May/27. . . . The 
No. 1 Spark Plug for Sales Success. 
By R. G. Dailey. Jan/32. 


Oo 


‘Of Course Forms Dealers Should 
Employ Women!’ July/26. . . . The 
Obvious Potential of the Unit Set. By 
Art Woodward. Sept/14. . . . The 
‘One-Call’ Salesman. By a Former 
Buyer. Feb/35. . . . Overcoming “‘Com- 
puter Shock’ with One-Writing Sys- 
tems. By Al Dixon. Nov/13. 


Pp 

‘Pegboard Accounting without Peg- 
boards’. Nov/16. . . . Pfeiffer Growth 
Didn’t Just Happen; It Was Planned 
That Way—and Still is. July/22.... 
Portrait of a Bang-Up Convention. 
Nov/31. A Pressure-Sensitive 
Wrap-Up. Oct/14. Production 
Executives Air Downtime Problems. 
Dec/46. . Prospects, Potentials, 


Problems Aired at NBFA Regional 
Meeting. Apr/22. . . . Psychological 
Solutions to Some Sales Problems. 
By Digger Dugan. Oct/50. .. . Punch 
Your Way to Profits with Tab Cards 
and Card Sets. July/14. 


Question: Who Needs It? Answer: 
Dealers Do! By Bernard M. Rothman. 
Mar/26. . . . Questions About Carbon- 
less? Here Are the Answers. May/12. 


R 

The Register Form is Far from 
Dead. Apr/16. . . . Re-Order Remind- 
ers Do Double Duty. By Digger 
Dugan. July/40. . . . Road Show for 
Salesmen Offers Cure for Lost Orders. 
By Bernard M. Rothman. Aug/34... . 
Rx for Prescriptions Prevents Serious 
Error. Nov/53. 


Ss 


Salesman Wins Top Prize in Form- 
of-the-Year Contest. June/14. 
Selecting Ink and Paper for Scan- 
nable Forms. By Joseph L. Kish. Jan/ 
18. .. . Selecting Scannable, Filmable 
Carbon and Carbonless Papers. By 
Joseph L. Kish. May/24. .. . Sell Ac- 
countants Pegboard Tied in with a 
Service Bureau. By Richard W. Shep- 
pard. Nov/18. . . . Shipping Snafu 
Unsnarled, Billing Speeded by New 
Form. July/19. .. . Snap Set Features 
‘Flag’ to Aid Truck Deliveries. Sept/ 
21. ... Snap Sets Cheaper, Replace 
Fanfold. Mar/33. . . . Some ABC’s 
of EDP. Jan/22. .. . Some Interesting 
Aspects of Unit Set Manufacture. By 
Frank M. Knox. Sept/54. . . . Some 
More Considerations in Forms Speci- 
fications. By Ray Marien. Apr/26.... 
Something to Talk About Before 
Making the Pitch. By Digger Dugan. 
Jan/38. . . . Spark Plug No. 2: Re- 
cruiting and Hiring. By R. G. Dailey. 
Feb/28. . . . Spark Plug No. 3: Vital 
Sales Training. By R. G. Dailey. Mar/ 
24. ... Spark Plug No. 4: The Sales 
Assignment. By R. G. Dailey. Apr/44. 
. . . Spark Plug No. 5: The Compen- 
sation Plan. May/32. .. . Spark Plug 
No. 6: Competent Management. By 
R. G. Dailey. June/26. . . . Spark 


PAYSET ACCOUNTS RECEIVABLE SYSTEM 
Ledger - Statement - Deposit Ticket - Complete Journal 


Check No. 37 on Reader Service Card. 


Plug No. 7: Mingle with the ‘Movers.’ 
By R. G. Dailey. July/36. . . . Spark 
Plug No. 8: Manufacturer Coopera- 
tion. By R. G. Dailey. Aug/27. ... 
Special Formula Carbon Takes Use 
and Abuse. May/20. . . . The Sports- 
man. By a Former Buyer. Aug/44. 
: . Standardized Forms Can Cut 
Down-Time. By Joseph L. Kish. Feb/ 
30. . . . State-of-the-Association Mes- 
sage. By Bernard M. Rothman. Nov/ 
30. . . . Stick-to-itiveness in Ac- 
tion: A Hot Melt Adhesive Case His- 
tory. Aug/46. . . . Successful Man- 
agement Patterns for Business Form 
Manufacturers. By Dr. Roy B. Eastin. 
Oct/19. . . . Systomatic—Forms to 
Penerate Accounts. Nov/24. 


T 


Techniques and Pointers in De- 
signing Forms. By Ray Marien. Jan/ 
24. ... Tell Your Story with Car- 
toons. By Digger Dugan. June/50. 
. . . There’s a Scanner in Your Fu- 
ture. Jan/16. . . . There’s More to 
Envelope Production Than Meets the 
Eye. Aug/21. . . . Time-Lapse Forms 
Test. By Digger Dugan. Apr/38.... 
Turning Customer Complaints into 
Sales Opportunities. By R. G. Dailey. 
Nov/29. 


U 


Unit Set Producers Report Snappy 
Days Are Here Again. Sept/18. ... 
Update Your Knowledge of Pressure 
Sensitives. By Charles F. Reed. Oct/ 
12....U.S. Testing Questionnaire 
Tax Form; Results Will Affect Future 
Designs. Feb/26. 


WwW 

What Manufacturers Will Display 
at NBFA Convention Forms Show. 
Sept/31. . . . What the Convention 
Can Mean to the Alert Distributor. 
By Bernard M. Rothman. Sept/11.... 
When in Doubt, Don’t Panic! By Bel- 
den Menkus. Aug/31. . . . When to 
Install a Mechanized One-Write Sys- 
tem. By Joseph L. Kish. Nov/20.... 
Where to Get One-Writing Systems. 
Nov/22. . . . ‘Why Worry? Why 
Change?’ By Al Anderson. June/36. 


. SPEED — Made possible by magnetically controlled 


clamp. The time to align and remove forms is about 
half that required when using peg board aligning 
devices. 


. SIMPLICITY — A journal that combines Sales, Sales 


Analysis, Receipts and Deposit Records — yet makes 
a complete separation by the mere turning of one form. 


. CONVENIENCE — All journals in one compact binder 


— The PAYSET MAGNELINER® — for most convenient 
operation and storage. 


PAYSET incorporated 


1508 EAST 15TH STREET 
LOS ANGELES, CALIFORNIA 90021 
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